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Sales per
employee

49,384
41,841
38,158
26,632
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16,715

B2 Vot Vs S Vo S Vo R V0 RV I V5

Labor as %
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Sales per
total acres

$30,627
$27,799
$13,169
$11,158
$6,540
$5,572
$4,579
$2,430

Sales per

$40,835
$39,507
$37,066
$33,473
$15,263
$14,015
$11,939
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COGS as %
of sales

40%
38%
17%
16%
12%
10%
10%
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Gross
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60%
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Marketing as
% of sales

9%
8%
4%
3%
1%
1%
1%
0.4%

Repair/Maint
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8%
4%
3%
3%
3%
2%
2%
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#2-17
#1-17
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S of Sales
per $1 of
Fixed Assets

S 11.56
6.57
6.06
3.66
3.28
1.52
1.51
0.40
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OpEx as %

20%
20%
19%
14%
13%
11%
10%

8%




